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ABOUT THE BOOK
FROM THE PUBLISHER

If you find yourself getting fed up and frustrated with other MAHARSHI
DAYANAND UNIVERSITY ROHTAK (HARYANA) book solutions now mehta
solutions brings top solutions for MAHARSHI DAYANAND UNIVERSITY
ROHTAK (HARYANA) MARKETING MANAGEMENT book contains previous
year solved papers plus faculty important questions and answers specially
for MAHARSHI DAYANAND UNIVERSITY ROHTAK (HARYANA) .questions
and answers are specially design specialy for MAHARSHI DAYANAND
UNIVERSITY ROHTAK (HARYANA) students.



Please note: All products sold on mbabooksindia.com are brand new and 100%
genuine
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e |ast 5 yearssolved paperswith current year plus guess
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FULLY SOLVED BOOK LASY 5 YEARSPAPERS SOLVED PLUS GUESS

MARKETING MANAGEMENT

Unit -

Nature and scope of marketing: corporate orientation towards marketplace;
building and delivering customer value and satisfaction; retaining customers,
mar keting environment; marketing resear ch and information system

Unit -11

Analyzing consumer markets and buyer behaviour; analyzing business markets and
business buying behaviour; market segmentation, positioning and tar geting; tools of
product differentiation; marketing strategies in the different stage of the product
life cycle

Unit -111

New product development process; product mix and product line decisions,
branding and packaging decisions; pricing strategies and programmes; managing
mar keting channels; wholesaling and retailing

Unit -1V

Advertising and sales promotion; public relations; personal selling; evaluation and
control of marketing effort; web marketing; green marketing; reasons for and
benefits of going international; entry strategiesin inter national marketing
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